
Target Audience 

Procurement for 

Non-Procurement  
everyone is a buyer 

Questions you Could ask 

yourself! 

  e-mail the response form to info@valuerepublic.com 

  fax the response form to  +32 3 253 13 19 

  call  +32 475 64 79 79 

Register now! 

€  Module rate: 550€ pp    

 

1 day training  

¶ Why do procurement people do what    
they do? 

 
 
¶ How can I make sure that our                 

purchases are at level? 
 
 
¶ What role should I take in the negotiation 

meeting ? 
 
 
¶ Why involve procurement? 
 
 
¶  How can I get best value without hurting 

my relationship with my supplier? 

The buying process, step by step 

The importance of competition 

The power of information 

The importance of a strategy 

Why and when to involve procurement 

The negotiation/supplier meeting 

Ethical and professional conduct 

Communication  towards style and content 

program 

What you will take with you 

Basic purchasing skills 

Insights on how you can be of value in the procurement process 

A better understanding of what is going on in a negotiation meeting 

Complete syllabus 

The do’s and don’ts for sharing information during negotiation 

Location & date (one day) 

Check out our next available training dates on: 

www.valuerepublic.com  

All people that ,although not belonging to the procurement department, 

are involved in a purchasing process. 

Everyone that is present in negotiation meetings and wants to avoid 

being counter productive by not recognizing tactics. 

Those who want to get a basic understanding of professional procure-

ment. 


